Paper / Subject Code: 55335/ Advertising: 4) Advertising and Sales Promotion

INSTRUCTIONS:
1. Qlis compulsory.

2 % Hours

2. Q2to Q5 have options within questions.

3. Draw a neat diagram along with examples wherever applicable.

Q1.Case Study
Protinex- Serving Nutrition for more than 65 years.

Total Marks : 75

Protinex has consistently been delivering protein nutrition to its customers and is well known for its

reliability. Having a reputation of providing good optimal nutrition, and ensuring the all-round

development of people, it now wishes to relaunch itself by introducing different flavors in attractive

packaging.

Analyze the situation and suggest various consumer-oriented sales promotion techniques the

brand could apply while relaunching.

Conduct a SWOT analysis for Protenix.

Design a viral marketing campaign for launching new flavors of the protein shake.

Q2. Answer the following

a
b

Discuss the various challenges faced in implementing sales promotion.

Explain Push & Pull strategies? Discuss which strategy suits best for Dominos as a brand in

India.

Discuss the factors leading to increase in sales promotion activities.

OR

Explain in detail any 3 psychological theories used by marketers during the sales promotion

activities.

Q3. Answer the following

a

Discuss the various Trade oriented sales promotion techniques that are used to influence

retailers and traders.

Elaborate on the various short-term effects of sales promotion?

OR

Discuss the role of media and timing in the success of a sales promotion campaign.

Explain the different strategies adopted for budgeting of sales promotion.
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Answer the following
“Big data- the secret weapon behind loyalty programs.” Discuss.
How can gamification drive towards customer loyalty programs? Support your answer with
industry examples.
OR
Design a sales promotion campaign for an upcoming brand of Holiday Club. Mention the
target audience, positioning strategy & loyalty programs the club could use.

Write Short Notes on (Any 3)
CFB v/s Non-CFB
Influence of sales promotion on customer purchase.
Sales meetings and Training.
IMC Tools.

Sales Promotion Traps
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LA HATF : 75

INSTRUCTIONS:
1. Qlis compulsory.
2. Q2to Q5 have options within questions.
3. Draw a neat diagram along with examples wherever applicable.

Q1.Case Study
WIEIAFH - &9 THURT TR YT SUTRT. WA HAATATTON HTIeT ATEhI-AT HIENT IR SUATATS! HIH

I 31T 31707 AT TA2aHeA I INSW I 318, Secdd TGN Talel LU 0T oliehieadr HYoT faehrarr
QY CoAT ATt Ueh SRR AT 318, TS off AMcATATIT 31ad 0T 3Tehdeh JehfSiaredy
AT Fela TSI et ITcHYAGCAT HIUATHT FTBT T

& FToT TARANUT T HTTOT GoTellod hicllall Tafaer Susierar-3ese Ao YA T3 Fadl ST 55 (05)

Tad: T dlled YA Hd 3TE.
b AT SWOT fa2elvoT Protenix & (05)
C PIEIT AhTAT STdId Folegd it FUATHTST Ueh IRV HTehiedT J1THATT f2eiseT ar (05)

Q2. Answer the following

a JoF YA 3FeTd guard Jon=ar fafayr deiora Tt (08)
b ger 37101 Jor 3eNaMTclrer T0TeATCH FISERIOT FT1? HR AT 55 fohar SifAAra AT Froredt it (07)
ScTH 3TE § T .

OR
C Pl THIAUT TS THATHATIAT ATSTATST SSUTR hReh TT .. (08)

d Jod TANAT fhATh eI SIFATe dTueT SIUTRT 3 AATS AT fAgidid aa2iier TasEIIoT (07)

.

Q3. Answer the following

a faohcdTd g SATIRIY JHTTAT FRUATATS! AT elel TAfaeT SATIR 3eeTdel o3 IdT . (08)
b Few garererear fafay agsmios aRomHATaT Al faedd TasEemoT . (07)
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OR
C Aol AR HTRATATAT Aholcldd FITSAT HTTOT JcBTer AT <= .. (08)
d AT AT TRATEITATSr AT IUTIT THT. (07)

Q4. Answer the following

& "JFET WATH o dIes o1 el - T Ser|” =i | (08)
b AfARRHIT F8 ATeh THIGRT FIIHHATTT G2Nel TACE HE Ahc? AT 3GEI0NTIT HgIEATo (07)

3T ScaRTaT GHT .

OR
C eI TAHEIEAT ITTH SSHTST Ueh fashl hiaeel AT TSSTST ol s AUl TUTeTeh ercll (15)

30T THIERY FRIGH T FoId ITIE Qhd, o Seold .

Q5. Write Short Notes on (Any 3) (15)
a CFB 3TTOT AleT-HITHhsT

b FEeaT WA aX JHITET JaTa.
C s Gaell daeh 31107 YiR1aToT.

d' wehiehel FER HTEM (IMC 3T
€ fashy 3cdes %he
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